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Hello! I hope this newsletter finds you well and you had a 

wonderful Thanksgiving!  

The 2023 growing season was the second in a row with a late 

season drought and heat wave that had a much-varied effect 

across our region. Some areas still experienced exceptional 

yields, while others were hit very hard by the drought. Along 

with that, we saw pretty significant declines in commodity prices between 

Spring and Fall. Be sure to read page 2 regarding revenue claims closely and 

contact your Service Rep if you think you may be close to a claim on anything.  

This seems to be the time of year when everyone switches from looking back 

at last year to looking forward to next year and I always find that exciting. Be 

sure to get your 2023 yield info to us, and let us know about any changes in 

your operation for 2024 so we can get a jump start on planning. 

I hope you all have a  wonderful Christmas and a Happy New Year! 

IMPORTANT!           LOSS NOTIFICATION           IMPORTANT! 

If you still have crops in the field on December 10, contact your Ag Risk 

Rep immediately. As you finish up harvest, if you suspect a loss on any 

unit or crop, contact your Service Representative immediately! We must 

have claims turned in within 72 hours of the completion of harvest on the 

unit for them to be considered timely. Claims that are not turned in time-

ly can take much longer to be finalized and paid. Payment could also be 

denied completely.  

GRASS BREAKING 

If you will be breaking any ground out of grass and planting it to an insur-

able crop this spring, notify your Service Rep immediately! In many cases 

we must submit a request for insurability on these acres prior to MARCH 

15! Contact us immediately if you will be tearing out any grass!!! 

Sincerely, 

 

Mike Scherer—President, Ag Risk Solutions 

mikescherer@ag-risk-solutions.com 
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2023 SPRING REVENUE PROTECTION HARVEST PRICES 

 

CORN: 

Base Price: $5.91                     Harvest Price: $4.88 

The Harvest Price on corn came in lower than the Base Price, which effec-

tively increases your guaranteed yield. Your corn yield guarantee will be 

increased by about 21.1%. You can estimate your new guaranteed yield 

using the following formula: 

 

 

GRAIN SORGHUM: 

Base Price: $5.84                      Harvest Price: $4.83 

The Harvest Price on grain sorghum came in lower than the Base Price, 

which effectively increases your guaranteed yield. Your grain sorghum 

yield guarantee will be increased by about 20.9%. You can estimate your 

new guaranteed yield using the following formula: 

 

 

SOYBEANS: 

Base Price: $13.76                       Harvest Price: $12.84 

The Harvest Price on soybeans came in lower than the Base Price, which 

effectively increases your guaranteed yield. Your soybean yield guarantee 

will be increased by about 7.2%. You can estimate your new guaranteed 

yield using the following formula: 

 

 

If you think you may be close to a claim on any crops,  

contact your Service Rep immediately. 
 

For more information go to: www.ag-risk-solutions.com/harvestprices 

Approved Yield x Coverage Level x 1.072 

Approved Yield x Coverage Level x 1.209 

Approved Yield x Coverage Level x 1.211 
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LIVESTOCK RISK PROTECTION 

Livestock Risk Protection (LRP) is an insur-

ance product offered by RMA that allows 

livestock producers to protect themselves 

against future price declines. You can pur-

chase this coverage for Fed Cattle, Feeder 

Cattle, or Swine. Depending on which com-

modity you are insuring, the coverage uses 

a cash price index to determine coverage and pay any potential claim. Premi-

ums are subsidized by USDA from 35% to 55% depending on coverage level. 

In essence, the coverage works very similar to a put option. You choose the 

price you want to protect and the ending date that is closest to when you plan 

to sell the livestock. If, on the ending date you chose, the cash index price is 

lower than your coverage price, you will be paid a claim.  

Coverage rates are released each weekday around 4:30 pm CST, and sales are 

open from then until 8:25 am CST the following day. Premiums do not have to 

be paid until the end of the coverage period.  

Below is an example of a few coverage options available on December 1 for a 

producer who plans to sell 100 head of steers at 650 lbs in March/April: 

If you think this coverage might be a good fit for you, contact your Ag Risk Rep 

to get a quote for your specific situation! 
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WHEAT ACREAGE REPORTING 

Over time, as technology and options have 

changed, we have also adjusted the ways in 

which we report acres for our clients. These 

new tools for reporting acres can often in-

crease accuracy and, perhaps most im-

portantly, save you time spent reporting to us 

and FSA as well.   

A few ideas to ponder: 

Precision Ag Data: If you are using precision ag equipment to map your plant-

ed acres, we may be able to use that data to determine your planted acres for 

crop insurance. We can either get the data out of the monitor or, if you are 

uploading it to a cloud-based system, we may be able to retrieve it that way. 

In addition to being an efficient way to get us your planting information, using 

precision ag data can also increase the accuracy of the acres you submit!  

Zoom Meeting: We do have access to Zoom (a video conferencing platform). 

We can schedule an online meeting and pull up all your maps for you to see 

and tell us which crop was planted in each field and on what date. You can 

join the meeting on your computer or on your phone.  

Sharing Information with FSA: With your permission, we can send any infor-

mation we get from you to your local FSA office to aid in their certification. 

The “acceptability” of this certainly varies by FSA office, but we have found 

that many of them are more than happy to accept information from us as it 

can help improve their efficiency as well. They may be able to send you the 

forms to sign in the mail or use some other method. At the least, you should-

n’t have to spend as much time in the FSA office reporting acres. 

E-Signature: We also have a tool that allows us to send you forms via e-mail 

for signature. It’s a pretty simple process that we’ve used with a lot of success. 

If you would like to take advantage of any of these options to streamline your 

acreage reporting process, please contact your Ag Risk Rep. However, if you 

would prefer to report your acres to FSA first and have them send us that info, 

that is perfectly fine as well. We want to help you meet your reporting re-

quirements in the most efficient way possible for YOU. 
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RECORD KEEPING 
 

If you are reading this, we assume you decided 

to farm because you love doing paperwork and 

organizing records, right? No? Alright, maybe 

we’re not surprised by that! As you know, crop 

insurance involves a great deal of record keep-

ing. Each year our clients must submit their 

crop yields to us so we can report them on their policies. These records are 

also subject to potential audits that can be triggered in a number of ways.  

Over the years, we have built a system to help our clients do a better job of 

assembling and maintaining these records. Our experience has been that 

when one of our clients is forced to complete an audit, the records we have 

helped to create and maintain make the process much smoother for them. 

They spend less of their valuable time dealing with the audit and it rarely re-

sults in any delay of claim payments. In contrast, we hear horror stories of 

other producers forced to spend hours compiling records and often spend 

months waiting for their claim payment. We find that unacceptable.  

Below and on the opposite page you will see a few examples of how our Pro-

duction Record Booklet looks. If you think this could be valuable to your op-

eration, please contact your local Ag Risk Rep. 
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Learn more at: www.ag-risk-solutions.com/RecordKeeping 

UPCOMING IMPORTANT DATES 

December 10:  End of the insurance period. If you still have crops in the 
field on this date, contact your Service Rep. 

December 15:  You must have your planted wheat acres submitted to us by 
this date. 

December 15:  Deadline for submitting revenue claims on Corn, Grain Sor-
ghum and Soybeans. 

March 15:  This is the deadline to change your coverage, add a new county 
or insure an additional crop in a county for Spring Crops (Corn, Beans, Grain 
Sorghum, etc.)  

March 15:  Deadline to short-rate any wheat that you do not plan to take to 
harvest. 
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